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We are hiring

Global Sales Experts

Sales manager, Application specialist

Apply Now
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Sales and Applications Specialist - North America
Tomocube Inc.

Tomocube wish to recruit a technically competent person to deliver sales and application
support to our dealers, clients and collaborators in North America (US and Canada).

Roles and Responsibilities

Responsible for sales process: finding new leads either thru distribution partner or in a direct
manner such as exhibition, on-line contact, CRM, quoting and driving new leads to closed sales

Provide technical and applications expertise to end user clients and support to distributors in
the running of the microscope systems, demonstrating, training, and troubleshooting where
necessary.
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To be the go-to technical person in the region for advice on the system (but not for servicing

or repair).

Travelling to visit and liaise with existing clients, potential clients and collaborators either
individually or with the local distributor and setting and managing both client and partner
expectation.

Managing both contracted distributors in the region to ensure effective sales/marketing
activities are undertaken and team members potentially. The team shall be organized by the

candidate.

Attend seminars, symposia and exhibitions to provide support at these events. Where required,
present at conferences, seminars and exhibitions.

Provide reporting on projects, products and market developments to the management.

Offering and location
Training and support will be provided. The incumbent will be provided with demonstration
equipment and a site will be arranged for this to be stored which will include office space and

access to wet lab and cell culture facility (demo site/bio incubator site).

Location depends on the individual, but ideally should be at a major center with good transport
links (e.g. Boston, New York, Chicago, LA, Bay area or other.).
Our Expectation

The candidate should ideally be degree trained in biosciences and with practical lab experience.
An advanced degree would be advantageous. Experience of leading a small group of sales and
assistance team in microscopy and cell imaging industry is preferred.
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